
NOTHING HAS COME EASY FOR BOBBY HINDS. BUT AS HE KNOWS 
FIRSTHAND AND HAS PREACHED TO HIS CUSTOMERS FOR NEARLY 40 YEARS, 

THE HARDER THE FIGHT, THE GREATER THE REWARDS. 
     By JOSEPH GUINTO / Photography by DAVID NEVALA

THE PATH OF
     MOST
         RESISTANCE
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Back then, long before he could have 
imagined becoming the 6-foot-1-inch, 
190-pound model of elder fi tness he is today, 
Bobby Hinds was the smallest, youngest kid 
in the Wisconsin Industrial School for Boys 
in Waukesha County. He’d been sentenced 
there by a judge on Sept. 5, 1941, just 17 days 
shy of his 10th birthday, for his part in a 
string of robberies. “At Waukesha, I had to 
be fast,” Hinds says, jerking his head from 
side to side. “I got really good at dodging and 
parrying punches so I wouldn’t get hit. And 
I remember this one time when I was able 
to punch this big kid back.” He snaps a right 
cross. “BOOM!” he shouts. “I busted him 
right in the nose. Blood everywhere.”

This is how Bobby Hinds tells the stories 
of his life. One minute he’s calm and serious, 
talking about the last man he ever stole from 
or recalling his father’s alcoholism. Then, 
boom! He leaps back to his feet in a way few 
men his age can so he can show off the ad-
vantages of resistance bands — particularly, 
rubber tubing — over free weights. This time, 
he doesn’t drop the fork.

“Free weights are ine!  cient,” Hinds says, 
doing a bicep curl with the fork in his hand. 

He lets go at the top of the curl to show that 
the fork fl ies up. “At the top of the motion, a 
free weight is no longer providing you any 
resistance. It becomes ballistic. Rubber tub-
ing gives you resistance — concentric and 
eccentric resistance — all the way through 
the motion.”

This, Hinds will tell you, even if you 
have never heard of “concentric and eccen-
tric” (pronounced ee-centric) resistance, 
is simple science. But it’s also a sales pitch, 
one that has made the reform-school kid 
from  Kenosha, Wis. — a kid who once had 
to steal milk for his destitute family — into 
a millionaire.

Hinds has been in the business of selling 
fi tness since he was 44. In 1975, after spend-
ing more than a decade as one of his home 
state’s most successful insurance salesmen, 
Hinds quit to go full time into the busi-
ness of making fitness products. Just one 
fi tness product, actually: a $4.95 jump rope. 
Unlike other jump ropes, this one had an 
adjustable length and had been strung with 
70 multicolored plastic beads that helped the 
nylon rope whip through the air faster than 
anything else on the market.

And no one could whip that rope faster 
than Hinds. During a 1976 appearance on 
Today, he set a Guinness World Record, 
completing 63 rotations of the rope he 
called “The Lifeline” in just 10 seconds. “At 
that speed, you make it seem like the rope 
has disappeared,” Hinds recalls of the trick 
he performed countless times — on shows 
like The Tonight Show, at fitness fairs, in 
airport terminals and, yes, in the middle 
of restaurants. The showmanship worked. 
The year he appeared with Tom Brokaw on 
Today, Hinds was selling more than 100,000 
of his Lifelines each month. Just months 
later, sales would climb higher after the re-
lease of Rocky turned jumping rope into a CO
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S ITTING IN THE MIDDLE OF A DOWNTOWN MADISON, WIS., RESTAU-
rant, 81-year-old Bobby Hinds suddenly drops the forkful of 
egg-white omelet he’s holding, throws his chair back and leaps 

to his feet. Clad in plastic workout pants and a shiny, sweat-
absorbing T-shirt, he crouches in a boxer’s stance, hands in front of his 
face, then bobs and weaves, ducking punches that are being thrown 
by ghosts from seven decades in his past.

SHAPE UP! Hinds does a variety of exercises to 
keep fit, including pushups and shadowboxing.
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grown-up fi tness fad instead of, as this very 
magazine  dubbed it at the time, “the pride 
and joy of little girls and sissies.” Meanwhile, 
Time magazine dubbed Hinds “The Jump 
Rope King.”

Then, like all fads, the jump-rope boom 
faded. But Hinds’ company did not. Today, 
Hinds is still selling his products — even in 
the middle of restaurants, if that’s what it 
takes. The company Hinds founded to pro-
duce that beaded jump rope, LifelineUSA, 
now makes more than $12 million annually 
selling a range of so-called “functional fit-
ness” and body-weight training products, 
both of which rely on simple resistance and 
everyday movements to increase your speed, 
strength and aerobic capacity. Care to guess 
what two of the hottest fads in personal fit-
ness today are? That’s right: functional fi tness 
and body-weight training. Both were named 
to the American College of Sports Medicine’s 
list of the top 10 fi tness trends of 2013.

As Hinds sees it, that just means the fi t-
ness industry has finally figured out what 
he’s known for decades. “People would much 
rather sell you a $2,000 elliptical machine 
or a $20,000 weight machine or some $200 
product they advertise with an infomercial 
than sell you a resistance cable that costs $7 
or an entire portable gym that costs $49.95,” 
he says. “But the cheaper stu! , the stu!  we 
sell, works so much better.”

Of this, 81-year-old Bobby Hinds believes, 
he is literally the living proof.

On the side of his tiny Smart car, 
Hinds has a decal of an old newspaper clip-
ping. It reads, “Hinds Scores First Round 
KO.” The story is from his college days, when 
Hinds went 28-2 boxing for the University 
of Wisconsin.

Boxing techniques, crudely applied, had 
kept Hinds from being beaten up routinely 
in reform school. After he got out of the 
 Wisconsin Industrial School for Boys, box-
ing, with more formal training, became his 
path to a new life. That training came from 
his part-time foster parent, a newspaper 
photographer and amateur boxer named 
Marshall Simonsen. “What Marshall did 

was exploit what I knew in a socially ac-
ceptable way,” Hinds recalls. “He’d tell me, 

‘Would you rather win a fi ght in the back alley 
or win the Golden Gloves? Because if you 
want to win the Golden Gloves and get your 
name in the paper, you can’t drink or smoke 
or steal. You have to be focused and in top 
condition.’ So that’s what I did.”

By age 13, Hinds’ name was in papers 
across the country as the youngest boy to that 
point   to win a Golden Gloves championship 

— one of amateur boxing’s highest achieve-
ments. The success carried over to college, 
where Hinds was Wisconsin’s top heavy-
weight. Doug Moe, a columnist for the Wis-
consin State Journal who wrote a book called 
Lords of the Ring, about Hinds’ college boxing 
team, says that even in his college days, Hinds 
was “a hustler and self-promoter who was at 
the same time charming and without guile.”

In college, the other boxers ca lled 
Hinds “Gabby” because he rarely shut up. 
But Hinds preferred the nickname “Sugar” 
because of the association with Sugar Ray 
Robinson, who is considered one of boxing’s 
all-time greats.

The “Sugars,” just 10 years apart, once 
fought on the same card when Hinds was 
just a year out of college. He was teach-
ing art classes full time at a Madison high 
school but still training as a boxer, and he 
was o! ered $1,500 to fi ght on the undercard 
of a Sugar Ray Robinson bout in Milwau-
kee. “That doesn’t sound like a lot of money 
now,” Hinds says. “But it was probably six 
months’ pay for me at the time. So I took it 
and I called in sick the day of the fi ght.”

Trouble was, Hinds was actually slotted 
to fi ght after Robinson, not before. So when 
Robinson scored a third-round knockout, 
the Wisconsin kid went into the ring — and 
on live TV, as it turned out. “Everyone was 
watching, including the high-school princi-
pal,” Hinds says. “He fi red me the next day.”

Hinds turned back to boxing, hoping to 
make it into a career, but a broken wrist 
ended his run with an 8-0 record. So the 
champion boxer — who had a degree in art 
and a teaching background — did the least-
logical next thing: selling insurance.CO
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“BECAUSE OF THE WAY I GREW UP, I’VE ALWAYS FELT LIKE I HAD TO 
WORK TWICE AS HARD AS THE NEXT GUY TO SUCCEED. IF YOU TOLD ME 

YOU HAVE TO RUN A MILE A DAY TO GET IN SHAPE, I’D RUN TWO.”

FROM TOP: Hinds, whose career has spanned 
 decades and dozens of people, seen here with 
boxing icon Muhammad Ali and Oscar-nominated 
actors Liam Neeson and Lily Tomlin
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Hinds keeps a copy of this proclamation 
in one of the many drawers in his o!ce that 
hold the countless things that have been 
written about him over the years. It’s also 
framed in a hallway of the large Madison 
warehouse that serves as LifelineUSA’s 
headquarters and distribution center, along 
with pictures and autographs of the rich and 
famous — mostly those who were rich and fa-
mous when Bobby Hinds was jumping rope 
on The Tonight Show and The Merv Gri!n 
Show and To Tell the Truth and any other 
show that a host with wide lapels and flared 
pants would have him on.

“There’s Burt Reynolds,” Hinds points 
out, walking me down the hallway. “Rob-
ert Wagner, Stefanie Powers. There’s Tony 
Dorsett presenting one of my jump ropes 
to Jimmy Carter. Here’s Sylvester Stallone. 
His brother, Frank. Hugh Hefner.” And on 
it goes, including a few items from stars of 
more recent eras, like a guitar belonging 
to U2’s Bono and some snapshots of Bruce 
Springsteen, a personal client of Hinds’ son, 
Jon. (Hinds and Joy, his wife of 60 years, 
have two sons and two daughters, all grown.) 
Jon Hinds runs Monkey Bar Gymnasium, a 
national chain that uses rubber tubing in its 
training. “Jon never touches weights,” Hinds 
says, “but he’s a super-strong guy.”

Boom! Hinds interrupts our trip down 
his illustrated memory lane to grab onto 
two foam handles that are a!xed to the top 
of a closed door. “This is one of my newest 
products,” he says as he pulls himself up, and 
then, descending: “You can put these on any 
door.” Ascending again: “You don’t need to 
install a chin-up bar.”

This sales-pitching-and-pulling contin-
ues for a while until Hinds finally lowers 
himself to the floor. He’s breathing harder 
now, but he’s still talking. “Let me show you 
this other thing.” It’s the Pullup Revolution, 
a sort of stirrup that attaches to a chin-up 
bar that Hinds is using to swing until he’s 
almost horizontal. He jumps down and 
gives me a look that indicates I can give it 
a try too. Wary of falling and breaking a 
hip, I pass.

So Hinds moves on to demonstrate a 
portable gym that involves some rubber 
tubing, a waist belt and a tiny door attach-
ment. “With this you can do resisted lunges,” 
he says while doing resisted lunges, “or use 
it as a treadmill,” he says, jogging forward 
and backward and sideways, all while being 

worth of policies. Three years later, Hinds’ 
rags-to-riches story came to the attention 
of U.S. Sen. William Proxmire, the Wiscon-
sin Democrat who succeeded Sen. Joseph 
 McCarthy. Proxmire entered a proclama-
tion into the U.S. Congressional Record rec-
ognizing Hinds for his “inspiring personal 
success.”

“To be honest,” Hinds says, chuckling, 
“I didn’t know what the hell I was doing in 

 insurance. In most of the things I’ve started, 
I didn’t know what the hell I was doing. But 
I was led by a passion, and I’ve succeeded in 
spite of the things I didn’t know.”

He certainly succeeded in insurance. Six 
months into his first job, he’d sold $1 million 

BOBBY HINDS
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he’s done telling the story, and the man they 
once called Gabby is unable to say anything. 
Finally, he chokes out, “A lot of people have 
been very kind to me to help me get where I 
am. I’ve had a fantastic life.” 

pulled by the tubing. “You get concentric 
resistance and eccentric resistance. And it’s 
all small enough to carry with you anywhere 
or use in a small space.”

He detaches the belt and grabs a chest 
expander, which is composed of two plastic 
handles attached to a few strands of rubber 
tubing. Hinds pulls it apart several times, 
though not without some effort. Then he 
hands it to me. Why am I the one worried I 
might not be able to pull this chest expander 
apart? Why isn’t Hinds throwing out his 
back during all these incredible feats of 
strength? Why is he now selling a combi-
nation hardware-software product called 
KayO that helps people in rehabilitation 
facilities use rubber-tubing resistance to 
recover from injuries instead of suffering 
from them himself?

“I’ve always put in the work,” he explains. 
“I run the stairs in my condo building twice 

a week. It’s 14 floors. I go up forward, back-
ward and sideways. And I use my products. 
I’m not isolating muscles like you do with 
weights. I’m always working my whole body. 
So I gain muscle, but I don’t sacrifice speed.”

Then he gets back to concentric and 
eccentric and hands me a pile of research 
he’s got in his o!ce drawers that explains 
the benefits of functional fitness and body-
weight training and the like. But there’s 
just one word in all of it that matters: Work. 
Bobby  Hinds may be a showman and a sales-
man, but he’s not selling quick-fix, easy so-
lutions. Yes, his products are simple and 
inexpensive, but they require hard work 
to produce results — the kind of hard work 
Hinds has done all his life. “Because of the 
way I grew up, I’ve always felt like I had to 
work twice as hard as the next guy to suc-
ceed,” he says. “If you told me you have to 
run a mile a day to get in shape, I’d run two.”

You’d think a man whose mother su"ered 
from polio and whose father su"ered from 
alcoholism, a man who attended 14 differ-
ent schools and lived in as many houses be-
tween first grade and high school graduation, 
would be jaded, bitter and maybe even a little 
(or a lot) dysfunctional. But those who know 
Hinds say he’s generous and has always been 
full of life.

For that, Hinds credits many people, in-
cluding, surprisingly, his troubled father, 
who died from his addiction at age 48. “My 
dad would just keep drinking and drinking 
and drinking until all the money was gone 
and we couldn’t pay the rent and would 

JOSEPH GUINTO, a freelancer in Washington, D.C., has 
taken a cue from Hinds and is now climbing the three 
flights of stairs to his office going sideways and backward.

have to go on relief,” he says. “But he wasn’t 
a mean person.”

Hinds recalls a time when his father, just 
released from prison, saw a derelict fall in the 
street. His father helped the man up, walked 
him to a restaurant and paid the owner to 
feed the man using all the money he had on 
him — just $1. Tears well in his eyes when 

AA.COM/AMERICANWAY JULY 01, 2013 53

The Knee Diaries: SJ is a 60-year-old male with the chief complaint of knee pain who visited 
The Center for Regenerative Medicine over a year ago. He was diagnosed with bone-on-bone 
osteoarthritis of the left knee, causing much pain and discomfort; at that point he was told 
only a total knee replacement could help him. He is otherwise healthy. On exam he had 
point tenderness to the medial side of the left knee (medical lingo: inner side). An X-ray 
showed severe arthritis of the knee (X-ray on the left). Patient started receiving treatments  
at The Center for Regenerative Medicine. Today he is feeling better (X-ray on the right).

This is how it works: The physician introduces Cell Therapy into damaged, arthritic  
cells by means of a precise injection. This process is followed by several other modalities, 
including Collateral Artery Flow Exercises (C.A.F.E.), in order to accelerate the process. 
Depending on tissue damage, severity of the condition and the size of the joint that needs  
to be injected, people usually need a series of 1 to 6 treatments to improve. There is usually 
no downtime, and people can go back to their usual activities or work immediately. The 
treatments can help most musculoskeletal problems such as low back pain, neck pain,  
knee pain, shoulder pain, whiplash, sciatica, tendinitis, sprain, strains, torn ligaments  
and cartilage damage.

Located in Miami, Florida, The Center for Regenerative Medicine includes a team  
of professionals that are dedicated to improve your quality of life, paving the way to  
enhance the science of non-surgical orthopedic medicine. World champions, sports 
legends, professional and amateur athletes, dancers, and people with just plain pain  
and arthritis go to The Center for Regenerative Medicine for nonsurgical orthopedic  
care. Using the facility to improve their condition, thousands of successful cases have  
been treated over the past twelve years. 

For more information and to read more on “The Knee Diaries”,  
please visit www.arthritisusa.net or call (305) 866-8384.

THE CENTER FOR REGENERATIVE MEDICINE
A NON-SURGICAL TECHNIQUE TO FIGHT AGAINST  

ARTHRITIS AND SPORTS INJURIES
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